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START HERE

Selling your first home? Here's
what to expect, start to finish.

WHAT'S INSIDE

o Listing your home for
sale: 101

e Eight ways to prep your
home to sell

How negotiating actually

There are plenty of reasons you might be RIS

putting your first home up for sale. Maybe All about closing day

you're ready to relocate, you need more space

for a growing family, or the market is right and Your first sale, step by

you want to make a move. Whatever brought step
you here, selling for the first time means there

are a few details and steps you'll want to

understand before the For Sale sign goes in the

yard.

There's real money on the line, and how much
you sell for can shape your very next move.
From listing to the dotted line, the goal is to
keep you from losing time or leaving money on
the table — without the stress of guessing your
way through it.

This guide walks you through the whole

journey: getting your home listed, the steps to

prep it to show well, how negotiating actually

works, what happens at closing, and the final

steps to wrap it all up. By the end, the process

should feel a lot less mysterious — so you can

focus on the fun part, like buying your next i
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SECTION 1

Listing your home for sale: 101

Before your home reaches buyers, a handful of pieces have to come together. Getting these
right at the start sets up everything that follows — and keeps you from scrambling later.
Here's what goes into a strong listing.

The building blocks of a good listing

0 The right REALTOR® 0 An honest price
Find someone local who knows how to A good agent coaches you here. Your
sell homes in your area and home's value should be measured
communicates in a way that's easy for objectively against comparable homes
you. The wrong partnership at the start — the ‘comps' — not a hope or a
can complicate the whole sale; the right headline number. This sets the baseline
one makes it smooth. for everything else.

o A listing that gets read o Photos and video
Most buyers find your home online first. We live in a digital age, and buyers favor
The description is make-or-break for homes with great, professional photos
keeping their attention — good copy and even video tours. Even with a
points out the features and facts that smartphone there are ways to capture
make your home stand out and stops the strong images, but quality is what earns
scroll. the showing.

BONUS TIP

Two small extras can lift your home in a buyer's mind: a pre-listing inspection, so there
are fewer surprises later, and a transferable home warranty. Both can make buyers feel
more confident — and confident buyers act faster.
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SECTION 2

Eight ways to prep your home to sell

Buyers decide fast, and a home that feels move-in ready gives them a reason to act. Most

of this is sweat equity, not big spending. Do a thorough walk of your property, fix what you

can, and you'll send a clear 'this home is cared for' signal.

0 0

—

Handle the minor repairs

Make as many small fixes as you can — the squeaky hinge, the running toilet, the sticky
door. They're cheap now and easy for a buyer to hold against you later.

Decide on the major ones

For bigger items, talk it through with your agent. Some repairs pay you back at sale; others
are better disclosed and priced in. Know which is which before you spend.

Boost the curb appeal

Tidy the landscaping, groom the yard, and freshen the entry. This is the first impression,
online and in person — make it a warm one.

Deep clean everything

Walls, flooring, ceilings, and fixtures all deserve attention, plus the windows inside and
out. A spotless home photographs better and shows pride of ownership.

THE LAST FOUR STEPS

Round it out by decluttering and depersonalizing so rooms feel open, neutralizing bold
decor so buyers can picture their own style, and finishing with a slow walk-through to
catch anything you missed. Then set up a clear showing system with your agent so you
always know what's happening and when.

ALLEN
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SECTION 3

How negotiating actually works
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More than the price Stay realistic
You can often negotiate the share of closing Be direct and take charge, but keep
costs, repairs flagged by the inspection, the expectations grounded. Understand your
possession or closing date, and sometimes contingency clauses, and respond to offers
furnishings or household items. Price matters, from a plan rather than a feeling — that's how
but so do the terms around it. good deals get done.

o N (8 N
Keep emotion out of it Let interest build
This is one of the hardest parts of selling your A well-priced, well-prepared home can draw
first home. Lean on your REALTOR® to keep more than one interested buyer. Competing
the conversation businesslike, so a tense interest works in your favor — and your agent
moment doesn't cost you a strong buyer. helps you weigh offers side by side.

HOUSTON-AREA NOTE

In a fast-moving market like ours, well-priced homes often see real buyer interest early.
The prep and pricing work you did up front is exactly what turns that interest into offers
worth negotiating.
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SECTION 4

All about closing day

You've made it. After the prepping, showing, and negotiating, you're headed to the closing

table. Closing is where ownership officially transfers — and a little preparation makes the

final step smooth instead of stressful.

What to bring to the closing table

o A government-issued photo ID for
everyone on the deed

o Keys, garage openers, and access codes
for the property

Proof that any agreed-upon repairs were
completed

Any documents your title company or
agent asks for in advance

IF THE APPRAISAL SURPRISES YOU

What happens, and how to be ready

Paperwork gets signed. You'll sign the
documents that transfer the home and settle
the sale. Your title company and agent walk
you through each one, so ask questions
freely.

Funds get settled. Your remaining loan
balance is paid off and your proceeds are
calculated. Knowing your rough numbers
ahead of time means no surprises at the
table.

Utilities and services. Plan to transfer or
stop utilities and notify any services around
your closing date, so nothing lingers in your
name after you hand over the keys.

Then you're done. Once everything is signed
and funded, the sale is complete. For a first-
time seller, that final signature is a genuinely
good feeling.

When a buyer is financing, the lender's appraisal can come in above or below the agreed

price. A low appraisal simply opens a fresh, workable negotiation — adjust the price,
meet in the middle, or the buyer covers the gap. It's common, and it's exactly the kind of

moment your agent steers you through.

ALLEN
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GETTING SALE-READY

Your first sale, step by step

Pull it together and your first home sale comes down to a handful of moves done in the right

order.

Start with the right team and price.

Pick an agent you trust and set an honest, comp-based price. These two decisions shape
everything that follows.

Prep so it shows move-in ready.
Small repairs, curb appeal, a deep clean, and decluttering give buyers a reason to act —
mostly sweat equity, not big spending.

Market it where buyers look.
Strong photos, a sharp listing description, and wide online reach turn attention into
showings and offers.

Negotiate the whole deal.
Weigh terms and timing alongside price, keep emotion out of it, and lean on your agent to
land a win-win.

Walk into closing prepared.

Bring your ID, keys, and any repair proof, plan for utilities, and ask questions. A little prep
makes the last step painless.

ALLEN
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LET'S TALK

Work with Allen

Selling for the first time is a big step, and you shouldn't have to figure it out alone. My job is
to lay out the real numbers, walk you through each stage calmly, and make sure you never
miss a thing — so you can focus on what's next.

Thinking about selling your first home?

Before you decide anything, let's look at what homes like yours are actually selling for
right now in your neighborhood. I'll put together a free, no-pressure home-value and
listing-strategy snapshot so you can plan with real numbers — and I'll answer every

first-timer question you've got. When would be a good time to connect?

Reach out for your free home-value review

Call or text: (832) 709-2540 - allen@allenmarkel.com - allenmarkel.com

If waiting or making a few changes first is the smarter move, I'll tell you that honestly. My job is to help you
make the right call — not just any call. TREC #0658294.
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